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Durham Office Opens in New Location! 

Our Durham office opened its doors on Wednesday Oct 18th in their 
new location at 242 King St. East in Oshawa.  

If you happen to be in the area, drop in to see the new office. We will 
be having a grand opening  celebration coming up the end of       
November, more details to followéé..  

Congratulations to Dan Goldsmith, Branch Manager and his 
Team and all of the Right at Home Agents at our Oshawa 

Branch! 
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September 1, 2017 

New Requirements for Landlords who 

Evict Because They Would Like to 

Move In 

The Ontario government has introduced new 

requirements for landlords who would like to 

evict a tenant so they or someone in their family 

can live in the unit. 

Starting September 1, 2017, the landlord or 

family member must intend to live in the unit 

for at least one year. The landlord must also 

either give the tenant the equivalent of one 

monthôs rent or offer the tenant another unit 

that the   tenant accepts. 

Only individual landlords, not corporations, can 

give notice of termination for this reason. 

 

Changes to LTB Forms 

The LTB has updated these four forms to reflect 

the changes: 

¶ N12: Notice to End your Tenancy Because 

the Landlord, a Purchaser or a Family  

Member Requires the Rental Unit 

¶ N13: Notice to End your Tenancy Because 

the Landlord Wants to Demolish the Rental 

Unit, Repair it or Convert it to Another Use 

¶ L2: Application to End a Tenancy and Evict 

a Tenant 

¶ T1: Tenant Application for a Rebate 

¶ Begin using these new forms immediately. 

Make sure you are getting the latest form by 

clearing your browser cache. Old versions of 

these forms will be accepted until            

September 30, 2017. 

 

 

 

 

 

 

New Mortgage Policy Effective    

January 1st 2018 

Office of the Superintendent of Financial  

Institutions Canada (OSFI)  New rules will 

take in effect on January 1, 2018. Back in 

October of 2016, a new stress test was     

introduced and implemented on all insured 

mortgages (applicable to all applications with 

less 20% down payment and some special 

programs like self-employed                       

borrowers).  Since October, all insured     

mortgages have had to qualify using the 

Benchmark Rate of Canada's 5-year posted 

rate which is currently at 4.94. This has     

resulted in countless borrowers not being 

able to qualify for sufficient mortgage 

amount.   

Today, OSFI published the final guideline of 

B-20!  Effective January 1st, 2018, all         

uninsured mortgages (all applications with 

20% down payment/equity or more) will be 

subject to a similar stress test.  A new       

qualifying rate will be required on all          

uninsured mortgages.  The qualifying rate 

will be either the 5-year posted rate with the 

Bank of Canada (currently at 4.94%) OR 2% 

above the contract rate WHICHEVER IS 

HIGHER.   

For example, if the actual rate on the      

mortgage is 3.50% today then the qualifying 

rate to be used will be 5.50% (2% above the    

contract rate).  This rule will apply to all       

financial institutions that are federally       

regulated including the banks, trust         

companies and other mortgage lending   

companies. This new mortgage policy will 

apply to ALL applications including           

purchases, refinances, and renewal       

transfers/switches.  

Historically, most lending institutions typically 

implement changes at least a couple of    

weeks prior to implementation date.   

 

Industry News  
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Buyer Paid for Property He Did Not 

Get  

The land actually belonged to City of Toronto 

despite tax bill and assessment that listed it as 

the homeowners 

 

The most important thing a real estate lawyer 

must do for his purchaser clients is to confirm 

the exact dimensions, and location, of the  

property they are buying. 

 

Boro Radjevic learned how important this is the 

hard way when he recently found out that a 

2.21-metre strip of land adjacent to his three-

storey townhouse doesnôt belong to him ð itôs 

actually owned by the City of Toronto. 

 

When Radjevic bought his property, at the    

corner of Danforth Ave. and Craven Rd, in 

2009, both the MLS listing and purchase   

agreement described the land as Parts 24, 25 

and 26 on a surveyorôs reference plan          

registered on title to the property. The agree-

ment also showed the frontage as 21.09 feet on 

Danforth. 

 

But Radjevicôs deed shows that he only owns 

Parts 24 and 25, with a frontage of just 13.94 

feet. The city owns Part 26, which is the        

concrete-covered strip of property next to his 

home. Radjevic always thought it was his. 

 

But Part 26 on the reference plan is incorrectly 

listed as belonging to him, both on Radjevicôs 

tax bill and the records of the Municipal       

Property Assessment Corporation (MPAC).    

Unfortunately, it is not on his deed; he doesnôt 

own it. He learned about all this earlier this year 

when Bell Canada was upgrading some     

equipment on the concrete strip. When 

Radjevic tried to halt the installation, he was 

told the city owned the land. He was shown 

the reference plan to prove it. 

 

City staff later confirmed the mistake on his 

tax bill, and they are reviewing steps to take 

ñcorrective action. òSeveral red flags were 

waving, but missed, before Radjevicôs home 

purchase deal closed: 

 

¶ The agreement of purchase and sale 

showed the land being bought as Parts 

24, 25 and 26 on the registered reference 

plan. Yet the deed only shows Parts 24 

and 25. 

¶ The registered plan is in fact a survey of 

the property. 

¶ The measurements of the land on the 

purchase agreement show a frontage of 

21.09 feet. Yet the width of the land in the 

deed, Parts 24 and 25, is only 13.94 feet. 

Comparing these dimensions would have 

revealed the discrepancy, and could have 

been used to negotiate a reduction in the 

purchase price. 

 

The most critical part of the duty of a real  

estate lawyer to a purchaser is to examine 

the old title deeds, any available survey, the 

plan of subdivision, and the land details in 

the purchase agreement to determine the 

exact dimensions and location of the land 

being purchased. And to verify them with the 

purchaser before closing. 

 

Radjevic expects to get a property tax refund 

after overpaying for years on land he doesnôt 

own, but he also ñlostò a valuable piece of 

land that he believed was his. 

 

Case Study  
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Looking to Join a Team? 

Teams is not a new concept in the Real 

Estate Industry. Teams provide some    

tangible benefits to both an Agent looking 

for a team and the Team Leader, who is 

looking for a way to grow their business, 

or is busy enough, they need to have    

additional resources to handle the amount 

of clients they have requesting their       

services.  

If you are looking to join a team, visit the 

WOLFConnect Module Teams at RAH. 

Here you will find Team Leaders looking 

to grow their teams or click here. When 

you find a team of interest to you, simply 

send the Team Lead an email and they 

will set up an appointment to talk to you to 

see if the ñfit ñ is right. 

As new teams are developed and they are 

looking for members, we will post them to 

this module for you to apply.  

Go Teams Go!!!! 

Team Guidelines 

(Questions you should ask your Team 

Lead) 

Every team within Right at Home Realty will    

require you to sign a contract with the Team 

Lead for a specified period of time. As a Sales       

Representative joining a team, you should ask 

the questions to ensure you have clarity         

surrounding the team and how they will       

operate. 

Some questions to consider: 

¶ How will leads be distributed? 

¶ How will the commissions be split (team 

lead vs. personal lead (friends, family, 

etc.)?. 

¶ How will listings be processed (under the 

team lead or individually)? 

¶ Who broker loads listings? 

¶ How does the marketing work (all under 

the team lead, signs, business cards, 

etc.)? 

 

 

 

 

 

 

     

Like any contract, your agreement with the 

Team Leader can be negotiated, as long 

as both parties agree to the terms of the 

contract.   

 

¶ Latest industry news? 

¶ VIP Condo Opportunities 

Go to rightathomerealty.com / 

agent   login and  look in the Industry 

News and VIP Condo Opportunities 

for the latest  on what is happening.  

Content  changes frequently so check 

back often.  Go Back To Title Page 

https://rig001-connect.globalwolfweb.com/GetFile.aspx?ID=D0fkrPSmWBGaKOf%2bpwjjcQ%3d%3d
http://www.rightathomerealty.com
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Training   

New Orientation Program:  

THIS IS MANDATORY FOR ALL NEW 

AGENTS WHETHER TRANSFER OR 

PHASE 3 OR 5 

Highlights: 

¶ History and Office Contacts 

¶ The Brand 

¶ Our People 

¶ Our Intranet  (Wolfconnect)  our internal   

website for all sales associates 

¶ Forms required for deals 

¶ WEBforms and Broker Loading 

¶ Scheduling Showings in Wolfconnect 

¶ Showing Activity 

¶ Sending Notifications 

¶ Updating Profiles 

¶ Agents Messaging 

¶ Transactions 

¶ Deal Processing  

¶ Creating Marketing and Email Campaigns 

utilizing Wolfconnect 

¶ Agent Referral Program 

¶ Affiliated suppliers 

 

 

 

 

 

You can register for training programs at 

your branch through our intranet 

(Wolfconnect). Simply go to                

rightathomerealty.com and click on 

agent login and enter you user id and         

password. All your office training         

sessions are contained in the Office 

Events module. Click on the training    

session you want to attend and sign up.  

Ability to book training at any branch 

through WOLFConnect! 

You now have visibility to training in all 

Branches. Click on the RAHA scrolling 

banner at the top of WOLFConnect to 

view training in other branches, click on 

the session you want to attend in the  

calendar and you can send a email to 

that Branch that you want to attend. 

Click here to view 

 

Important: If you register for an event 

and cannot make it, we understand      

circumstances come up but,  please     

unregister before the start of the event 

through WOLFConnect, there might 

be someone else that wanted to       

attend.  
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Stress is caused by not 

doing the things you 

know you should be  

doing.  

Soé who  causes 

stress? 

rightathomerealty.com
https://rig001-connect.globalwolfweb.com/GetFile.aspx?ID=gudUexdUXyk7lqlt0vHA4A%3d%3d



























